When it comes to considering a
continuing care retirement com-
munity (CCRC), many folks act
like the grasshopper in Aesop’s
fable. They focus entirely on the
present and don’t plan for tomor-
row. A lot of mature, active adults
believe they're not ready for a
CCRC. The irony of this miscon-
ception is, that by the time they
need assistance, it’s too late.

Different By Design

CCRCs are not about rocking
chairs and shuffleboard. They
are vibrant communities similar
to traditional neighborhoods.
Housing options within a CCRC
may include individual homes,
duplexes, town homes, and spa-
cious apartments. Some CCRCs
are relatively self-contained, with
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retail, recreational, banking, and
library facilities.

The very design of a CCRC pro-
motes an active, comfortable life-
style—from pedestrian-friendly
streetscapes and sidewalks to

Fast Facts
« Number of CCRCs in Atlanta: 3

» Number of CCRCs in Georgia: 11

« Number of CCRCs in the United
States: An estimated 2,200*

Kevin Isakson is director of mar-
keting and sales for Park Springs
Communities, a CCRC in Stone
Mountain. He believes the need
for CCRCs will increase tenfold over
the next twenty years, as the baby
boomers age.

*Source: Kevin Isakson, Park Springs
Communities

by Nancy Moreland

lower kitchen countertops, grab
bars in tubs, and lever handles
instead of door knobs.

The main difference between
a CCRC and traditional neigh-
borhoods is the availability of
skilled nursing care. Such on-site
facilities allow couples to age in
place—a spouse can remain in
their home, yet be within walking
distance when their partner is in
the skilled nursing center.

Timing Issues

You cannot qualify for CCRC
residency unless you are current-
ly independent. A stroke or other
debilitating condition can dis-
qualify you. Legally, CCRCs are
limited in the number of skilled
nursing beds they can have and
may only admit ambulatory
residents within their communi-
ties. Some CCRCs stipulate that
residents must be living indepen-
dently for at least 90 days before
they can utilize skilled nursing
care.

People shopping for a CCRC
tend to be active and affluent.
Many travel on a regular basis
and have vacation homes. CCRCs
appeal to them because they
want the security of long term
care should they need it and
don’t want to become a burden
to their kids. They also seek a
maintenance-free lifestyle in an
amenity-rich environment.



The Nuts and Bolts of CCRCs

Visiting accredited CCRCs is a good starting
point, but don’t overlook non-accredited op-
tions. A CCRC must be in business three years
before they can apply for accreditation through
the Continuing Care Accreditation Commission
(CCAC), so you may miss some great communi-
ties by focusing only on accreditation.

Find a residency contract that best meets your
needs. With refundable entrance fees, the major-
ity of the fee goes back into your estate when you
die. This saves your children the difficulty of find-
ing a buyer for your home. With this model, you'll
also pay a monthly fee which can cover interior
and exterior maintenance, utilities, taxes, and in-
surance. This plan works well for people who only
want to pay for services they use.

In a life-care community, residents pay a non-
refundable entrance fee and higher monthly fees.
Future health care costs are capped within a spe-
cific monthly fee. While residents pay up-front
for care they may not use, this option may be ad-
visable for those with a family history of serious
conditions.

Proactive Planning

Many CCRCs accept Medicare for residents
that qualify. Still, it’s wise to consider long term
insurance. Just as you bought life insurance in
your twenties when you were starting a family,
it makes sense to buy long term insurance when
you're in your early sixties.

As more baby boomers reach retirement, the
demand for CCRCs is expected to increase dra-
matically. Nationally, most CCRC waiting lists
average three years in length. You should begin
your search five years before you plan on moving.
And, you should move while you're still indepen-
dent.

Baby boomers are a generation of planners.
They planned for college, career and family. Eval-
uating continuing care retirement communities
is just one more aspect of that life-long habit.

Nancy Moreland is editor of Lifestyle
Transitions Magazine. She may be reached at
atlantaeditor@LTmag.com.

Lanier Village
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Our first phase is built and sold out -
and we've started our final phase.
You're invited to hear all about it!

Join us to learn more about Lanier Village

Estates — Gainesville, Georgia’s newest resort-
style retirement community.

CALL NOW! 1-888-654-2287

www.laniervillage.com
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WE’'RE CHANGING THE WAY YOU THINK

ABOUT RETIREMENT LIVING!™

Lanier Village Estates Located on 86 acres in
Gainesvillle, Georgia, Lanier Village Estates opened
its doorsin 2001 with a 50,000 square-foot clubhouse,
152 apartment homes, and 23 carriage homes. Now,
only three years later it boasts 100% occupancy and
is beginning construction on its final residential
building to include 150 additional apartment homes.
Lanier Village offers an active lifestyle in a resort
setting with the assurance of a continuum of care.
For more information, call 678-450-3000 or go to
www.dactsretirement.com

Park Springs is a 54-acre continuing care re-
tirement community (CCRC) located in DeKalb
County surrounded by Stone Mountain Park. When
completed in July 2004, Park Springs will have 25
homes, 50 cottages, and 167 villas. Park Springs
will boast a 50,000 square-foot clubhouse with fine
dining daily and a 12,000 square-foot fitness center
with an indoor swimming pool. For more informa-
tion, call 770-879-5006, 800-267-7126 or go to
www.parkspringscommunities.com




